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From trade protection
to trade preparedness

For an economy so heavily dependent on preferential trade, the prospect
of LDC graduation has understandably been a source of anxiety in
Bangladesh. The latest assurance from the United Kingdom removes
much of that uncertainty on at least one critical front. British authorities
have confirmed that local exporters will retain their existing market
access for three years after graduation and will then move into the
Enhanced Preferences tier of the Developing Countries Trading Scheme
under which 92 per cent of goods will continue to receive duty-free
treatment. More importantly, garments covered by chapters 61and 62
will retain their existing access while revised rules of orjgin will allow
exporters greater flexibility in sourcing inputs. This is undoubtedly
welcome news, particularly since the British market remains a primary
destination for Bangladeshi exports. What the decision provides above all
is something Bangladesh badly needs as graduation approaches, which is
time. Still, this relief is temporary and partial. Preferential access can
shield existing exports only for a while, and it certainly cannot make an
uncompetitive economy competitive.
The European Union obviously presents a far bigger and more difficult
challenge. It accounts for 21.5 per cent of Bangladesh's total goods trade,
and nearly 94 per cent of exports to the bloc consist of apparel and
textiles. Bangladeshi exporters currently enjoy duty-free, quota-free
access under the Everything But Arms arrangement, a preference
expected to continue for three years after graduation until 2029. The
government is therefore right to pursue a free trade agreement, with
formal negotiations expected to begin in September. Complacency,
however, has no place in this
process. Vietnam already has an
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Willingness to meet those conditions on the part of Bangladesh will
matter as much as its eagerness to sign. The government is already talking
about a national single window and other reforms, but these should not be
undertaken merely because European negotiators have asked for them.
They are necessary because Bangladesh's own exporters have to contend
with these obstacles every day. Complicated customs procedures,
regulatory delays, weak logistics and uncertain investment environment
increase costs long before Bangladeshi products reach European shops.
The autonomous concession granted by the UK operates on an entirely
different premise than the conditional and arduous negotiations awaiting
Bangladesh in Brussels. Time has been granted on one front. On the other,
it has to be earned and earned from a position already behind competitors
who hold what Bangladesh is still negotiating for. The exit from LD
status was always meant to be a testament to economic maturation. If
Bangladesh is to gain true economicresilience, its productivity has torise,
new products have to find their way into export markets and businesses
have to learn to use the more relaxed sourcing rules. None of that can be
achieved when trade policy remains an exercise conducted by the
Commerce Ministry alone, disconnected from the industrial planning,
infrastructure investment and regulatory reform that determine whether
Bangladesh can actually compete. Graduation will only be worth
celebrating once those changes produce exporters capable of holdlng their,
own in major markets without needing special treatment to survive. ‘
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Despite strained relations for more
than the last two years, bilateral trade
between Bangladesh and India is very
much on, if not growing. The visit of a
delegation from the Confederation of
Indian Industry (CI1) last week
signalled that businesses in both
countries want to move ahead as far
as trade is concerned. Business
leaders of both countries have agreed
to form business-to-business (B2B)
task forces to address trade and
investment barriers and strengthen
bilateral economic ties. It is for the
first time since the fall of Hasina's
autocratic regime on August 5 2024,
a high-level Indian business
delegation visited Bangladesh.

Cllis one of the premier apex trade
bodies in India. Established in 1895 as
the Engineering and Iron Trades
Association (EITA) by five firms, it
became Cllin1992. The Cll
delegation met senior ministers and
policymakers of Bangladesh, as well
as counterparts. To some observers, it
is an effort to break the ice so that
businesses of both countries can
resume reciprocal exchanges and
work together to remove trade
barriers.

Since the ouster of Hasinaregimeina
student-led mass uprising two years
ago, bilateral relations deteriorated
significantly. New Delhi imposed
several trade barriers durlng the
Yunus-led interim regime. Dhaka also
retaliated on a limited scale. India was
reluctant to accept the changed
reality in Bangladesh and began
exerting various forms of pressure on
the interim government. For
example, India cancelled the
transhipment facility granted to
Bangladesh for third-country exports
using Indian sea routes and airports.
It also imposed restrictions on
imports of certain products, including
ready-made garments (RMG) from
Bangladesh, primarily to India's
north-eastern states via land routes.
India has also moved to impose anti-
dumping duties on more Bangladeshi
products.

All the Indian moves to impose non-
tariff barriers (NTBs) are mostly
linked to the ouster of the Hasina
regime, New Delhi's closest ally for
more than 15 years. Durir(g that
period, she gradually turned
Bangladesh into a subservient
country by compromising foreign and
trade policies in favour of New Delhi.
At the same time, anti-indian
sentiment intensified, which was a
critical factor in the July mass
uprising. To suppress the movement,
the autocratic regime used brutal
force, killing 1,400 people in three

weeks. More than 20,000 were
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Bangladesh India trade
needs a boost

The Financial Express

Two countries are strongly linked economically with one
another. Disruption of the link by imposing various
trade restrictions will not work

developments, bilateral trade in
goods increased modestly in the last
fiscal year (FY26) by 13 per cent after
asmall growth of 6.35 per centin
FY25. Official statistics showed
bilateral trade reached its highest
level of $15.68 billion in FY22, then
dropped sharply by 26 per cent to
$11.62 billion in FY23. It declined by a
further 9 per cent to $10.60 billion in
FY24. Thus, the decline in bilateral
trade was evident before the July
mass uprising.
Exports to India were almost stagnant
at $1.76 billion in the last fiscal year,
“ down from$1.77 billion in FY25,
Imports from India jumped 15 per
cent to $10.96 billion in FY26 from
$9.47 billion in FY25, widening the
trade gap with India to $9.20 billion
from $7.70 billion.
The bilateral trade gap is nothing
new, as Bangladesh imports more
products from India as raw materials,
intermediate goods, and consumer
products. As the next-door neighbour
with extensive road, rail, and water
networks, sourcing from India is
generally less expensive. For Indian
exporters Bangladesh is a lucrative

writes

Asjadul Kibria

FY23 from $72.34 millionin FY22,
then declined to $105.81 million in
FY24, During the first nine months of
FY26, net FDI from India stood at
$87.60 million. Bangladesh's internal
condition was also not adequately
supportive of foreign investment as
the country had to allow the dust of
July 2024 uprising to settle. In the
context of Cll delegation's visit, a few
trade analysts
[www.fashionunited.uk] pointed out
that for Bangladesh the challenge is
less about becoming cheaper than
about remaining attractive enough to
clothing manufacturers who will be
willing to continue investing there. For
India, it is about deciding whether its
neighbour should remain primarily a
deficit market or become more of an
extension of its own textile mdustnal
base.

As India stopped issuing tourist visas
for almost two years, tourist arrivals
from Bangladesh to India declined
sharply. According to the Indian
Tourism Ministry, about 2.12 million
Bangladeshi tourists visited India in
2023, It declined by 17 per cent to 1.75
million in 2024 and dropped further

economically. Disruption of this link
by imposing trade restrictions will not
work. Instead, it is better to accept
the changed reality and enhance
trade cooperation. India needs to
respect the verdict of the people of
Bangladesh and should not interfere
in the latter's internal affairs. It must
clearly acknowledge that no 'vassal
state' type bilateral relationship is
possible. Despite having strong
leverage to put Bangladesh in geo-
political trouble, it is not a good
option for New Delhi to ignore the
ground reality. There should be a
win-win bilateral trade relationship.
India Brand Equity Foundation (IBEF),
an entity established by the Indian
commerce and industry ministry,
noted recently that bilateral ties
'today reflect a more mature and
diversified partnership that goes well
beyond conventional areas of
engagement.' It added that though
tourism, healthcare, and education
continue to anchor people-centric
cooperation, with Bangladesh
remaining a key source of inbound
tourists for India, bilateral
collaboration is increasingly shaped
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much on, if not growing. The visit of a

delegation from the Confederation of
Indian Industry (ClI) last week
signalled that businesses in both
countries want to move ahead as far
as trade is concerned. Business
leaders of both countries have agreed
to form business-to-business (B2B)
task forces to address trade and
investment barriers and strengthen
bilateral economic ties. It is for the
first time since the fall of Hasina's
autocratic regime on August 5 2024,
a high-level Indian business
delegation visited Bangladesh.

Cllis one of the premier apex trade
bodies in India. Established in 1895 as
the Engineering and Iron Trades
Association (EITA) by five firms, it
became Cllin1992. The Cli
delegation met senior ministers and
policymakers of Bangladesh, as well
as counterparts. To some observers it
is an effort to break the ice so that
businesses of both countries can
resume reciprocal exchanges and
work together to remove trade
barriers.

Since the ouster of Hasinaregimeina
student-led mass uprising two years
ago, bilateral relations deteriorated
significantly. New Delhi imposed
several trade barriers dunng the
Yunus-led interim regime. Dhaka also
retaliated on a limited scale. India was
reluctant to accept the changed
reality in Bangladesh and began. -
exerting various forms of pressure on
the interim government. For
example, India cancelled the
transhipment facility granted to
Bangladesh for third-country exports
using Indian sea routes and airports.
It also imposed restrictions on
imports of certain products, including
ready-made garments (RMG) from
Bangladesh, primarily to India's
north-eastern states via land routes.
India has also moved to impose anti-
dumping duties on more Bangladeshi
products.

All the Indian moves to impose non-
tariff barriers (NTBs) are mostly
linked to the ouster of the Hasina
regime, New Delhi's closest ally for
more than 15 years. Durirg that
period, she gradually turned
Bangladesh into a subservient
country by compromising foreign and
trade policies in favour of New Delhi.
At the same time, anti-Indian
sentiment intensified, whichwas a
critical factor in the July mass
uprising. To suppress the movement,
the autocratic regime used brutal
force, killing 1,400 people in three
weeks. More than 20,000 were
injured. Nevertheless, Hasina was
forced to resign on August 5 2024 and
flee to New Delhi for shelter. Since
then, the two countries have passed
through a series of diplomatic and
trade rows.

Despite all these negative
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developments, bilateral trade in
goods increased modestly in the last
fiscal year (FY26) by 13 per cent after
a small growth of 6.35 per cent in
FY25. Official statistics showed
bilateral trade reached its highest
level of $15.68 billion in FY22, then
dropped sharply by 26 per cent to
$11.62 billion in FY23. It declined by a
further 9 per cent to $10.60 billion in
FY24. Thus, the decline in bilateral
trade was evident before the july
mass uprising.

Exports to India were almost stagnant
at $1.76 billion in the last fiscal year,
down from $1.77 billion in FY25.
Imports from India jumped 15 per
cent to $10.96 billion in FY26 from
$9.47 billion in FY25, widening the
trade gap with India to $9.20 billion
from $7.70 billion.

The bilateral trade gap is nothing
new, as Bangladesh imports more
products from India as raw materials,
intermediate goods, and consumer
products. As the next-door neighbour
with extensive road, rail, and water
networks, sourcing from India is
generally less expensive. For Indian
exporters, Bangladesh is a lucrative
market with increasing consumer

demand, and it is the seventh-largest °

export destination for India.
Investment from India declined
significantly, reflecting the strained
bilateral relations. Net inflow of Indian
FDI increased to $132.83 millionin

writes

Asjadul Kibria

FY23 from $72.34 million in FY22,
then declined to $105.81 millionin
FY24. During the first nine months of
FY26, net FDI from India stood at
$87.60 million. Bangladesh's internal
condition was also not adequately
supportive of foreign investment as
the country had to allow the dust of
July 2024 uprising to settle. In the
context of Cll delegation's visit, a few
trade analysts
[www.fashionunited.uk] pointed out
that for Bangladesh the challenge is
less about becoming cheaper than
about remaining attractive enough to
clothing manufacturers who will be
willing to continue investing there. For
India, it is about deciding whether its
neighbour should remain primarily a
deficit market or become more of an
extension of its own textile industrial
base.

As India stopped issuing tourist visas
for almost two years, tourist arrivals
from Bangladesh to India declined
sharply. According to the Indian
Tourism Ministry, about 2.12 million
Bangladeshi tourists visited India in
2023. It declined by 17 per cent to 1.75
million in 2024 and dropped further
by 73 per cent to 0.43 millionin 2025,
causing a significant loss of revenue
for the Indian tourism industry. The
tourist visa is finally opened two
months back.

All these statistics show that the two
countries are strongly linked

economically. Disruption of this link
by imposing trade restrictions will not
work. Instead, it is better to accept
the changed reality and enhance
trade cooperation. India needs to
respect the verdict of the people of
Bangladesh and should not interfere
in the latter's internal affairs. It must
clearly acknowledge that no 'vassal
state' type bilateral relationship is
possible. Despite having strong
leverage to put Bangladesh in geo-
political trouble, it is not a good
option for New Delhi to ignore the
ground reality. There should be a
win-win bilateral trade relationship.
India Brand Equity Foundation (IBEF),
an entity established by the Indian
commerce and industry ministry,
noted recently that bilateral ties
'today reflect a more mature and
diversified partnership that goes well
beyond conventional areas of
engagement.' It added that though
tourism, healthcare, and education
continue to anchor people-centric
cooperation, with Bangladesh
remaining a key source of inbound
tourists for India, bilateral
collaboration is increasingly shaped
by technology and sustainability-led
priorities. To what extent this
cooperation will be extended in the
near future largely depends on New '’
Delhi's goodwill.
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EU packaging rules test
Vietnam’s exporters

ANN/VIETNAM NEWS
As Europe tightens its packaging
rules, Vietnamese exporters are
facing a new reality: what wraps a
product may matter almost as much
as what is inside. The European
Union’s new requirements are
forcing businesses to rethink
packaging while opening the door
to a more circular industry.

The EUs Packaging and
Packaging Waste Regulation (PPWR)
entered its general application phase
on August 12, covering packaging
placed on the EU market.regardless
of its material or country of origin.

For Vietnamese exporters, the
rules mean that packaging can
no longer simply be a protective
layer around a product. Its design,
recyclability, recycled contegt and
chemical safety are increasingly
becoming part of the conditions for
selling products in the bloc.

The impact could extend
across Vietnam’s major export
sectors, including food, seafood,
coffee, cashew, textiles, footwear,
electronics, cosmetics, wood and
other consumer goods.

“The new regulation affects the
entire production and export chain,
from design for recycling and the use
of recycled materials to traceability
and the control of substances of
concern,” said Nguyén Thi, a lecturer
at the Ha Noi University of Natural
Resources and Environment.

The challenge comes as trade
with the EU continues to expand.
According to the Ministry of
Industry and Trade, Vietnamese
exports to the bloc exceeded US$56
billion in 2025, up 8.6 percent from
a year earlier, while exports reached
$25.78 billion in the first five
months of 2026, up 13.3 percent
year on year.

The PPWR introduces
requirements covering food-contact
packaging, sales packaging, grouped
packaging and transport packaging.

From August 12, all packaging
must comply with new limits
on substances of concern, with
particular attention to per- and
polyfluoroalkyl substances in food-
contact packaging.

This is particularly relevant to
Vietnamese seafood exporters,
which use food-contact packaging
such as plastic trays, wrapping films
and plastic bags. Companies will
need to ensure that information
on such content is available in the
technical documentation for their
packaging,

The PPWR establishes a

" Viethamese

phased transition, with technical
requirements for  recyclability
and recycled content becoming
progressively stricter over the
coming years. From 2030, all
packaging placed on the EU market
will have to be designed to be
recyclable.

Food-contact plastic packaging
will have to contain at least 30
percent recycled plastic where PET is
the main component and 10 percent
for packaging made from other
plastics such as polypropylene and
polyethylene. The requirements will
rise to 65 percent and 25 percent by
2040, respectively.

The PPWR also seeks to reduce
unnecessary packaging. By 2030,
manufacturers and importers will
have to ensure that the weight and
volume of packaging are reduced
to the minimum necessary to
perform its intended function. For
grouped, transport and e-commerce
packaging, the proportion of empty
space will be limited to 50 percent.

Labelling requirements will also
be introduced according to the
PPWR’s implementation timetable,
with harmonised information on
packaging materials intended to
help consumers sort waste.

The PPWR highlights a growing
trend: to enter the EU market, goods
will increasingly be judged not only
by the product itself but by its entire
life cycle, according to Thi.

The EU-Vietham Free Trade
Agreement has given many
products tariff
advantages, but as tariffs fall, the
bloc is steadily raising standards
on environmental protection,
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Employees prepare Lego packages on a production-line during the
inauguration of the Lego factory in Binh Duong province.

emissions, traceability, the circular
economy and supply chain
responsibility.

The Ministry of Industry and
Trade has also said these green
requirements are increasingly
becoming an important condition
for Viethamese goods to maintain
their foothold in the EU market as
well as global markets.

Yet experts say the PPWR should
not be viewed simply as another
trade barrier but a wider shift in
global trade in which environmental
requirements are increasingly
becoming conditions for market
access.

PHOTO: AFP/FILE

Experts say that Vietnamese
companies that invest early in
recyclable packaging, recycled
materials, traceability and circular
production could gain an advantage
not only in Europe but also in other
developed markets with similar
environmental requirements.

Meeting these standards could
create opportunities for businesses
to expand into other markets,
said Sita Zimpel, a project director
at GIZ Vietnam, adding that this
could turn compliance spending
into longer-term investment in
production efficiency and product
differentiation.

The changes could also reshape
Vietnam’s packaging industry,
forcing it to move towards a more
circular model. Instead of producing
packaging, using it and sending it
to waste streams, companies would
need to build stronger links among
packaging manufacturers, waste
collectors, recyclers and users of
recycled materials. ’
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