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- Explore _

emerging
ort
sectors
Says Muktadir

Commerce Minister
Khandakar Abdul Muktadir
on Wednesday stressed the
need for reducing its reliance
on traditional export
products and explore ,
emerging sectors, particularly
by developing a strong and
internationally competitive
halal ecosystem based on the
experience of ASEAN
countries, reports UNB,
He made the call while
addressing a seminar titled
"Halal Ecosystem in the
ASEAN Region: Prospects for
Bangladesh," organised by
the Bangladesh Institute of
International and Strategic
Studies (BIISS).
The minister said the halal
economy can no longer be
viewed as being limited to
food and beverages.
It has evolved into a broad
global economic system
covering food, :
pharmaceuticals, cosmetics,

markets is one of the key

__ conditions forattractin g halal certification system to clusterswith modern
ifivestment, _ tap the growing global halal laboratories and logistics
- He'said the govern mentjs market. . - facilities; upg_rading;e?xisﬁf‘ng:
- ©_ Suchasystemwould increase industries tointernational
ISEEPAGE7cCOL4  international confidence in standards; involving small -

; Bangladeshi products and and;.medlurn.enterpdses, EP4
help the country enter new researchers and young
markets, he said. entrepreneurs; and
Speakers at the seminar said establishing a "Bangladesh
Bangladesh's export sector Halal" brahd;globally
has long been heavily through economic
dependent on the readymade diplomacy.
garment industry. BIISS Director General Maj
To remain competitiveinthe GenASM Ridwanur Rahman
changing global trading delivered thewelcome
environment, the country  address, while BJISS Research
ne:dds to diversify both its Director Dr Mahfuz Kabir
productsand markets, with ~  presented th per.
the halal economy offering _ B!f&i ekeynote_pﬂpm';/
significant potential, » ™
Theystressed that
Bangladesh needs an

.

internationally recognised

infegratad sirtamm =a.. -

modest fashion, tourism, I | FRGM PAGE 8 COL5  agricilture, food procecsing
Ioglstics, technology, working to sign free trade ‘ pl;‘r&rmaceu’ticals ;l’eatiiéﬁ’aﬁél
finance and international agreements (FTAs), garments ’ ‘

- certification, he said, __ preferential trade These strengths could help
"We must first en!lance..aur agreements (PTAs) and the country become an
domest_lc production economic partnership important partner in the
capacity to increase exports. agreements (EPAs) with global halal supply chain
I‘lfh_l_s requires both local and different countries to reta in The seminar identified f'n"e

foreign investment, as well Bangladesh'sexport . strategic priorities for
foreign investment, as well advantages after its making Bangladesh's hala]
<5 enstnng ¥sare ang - Braduation from the least sector globally competitive:
attractive environment far developed country (LDC) establishingan
| investors," he said, . category. e R internationally recognised
Muictadir said preferentiaf He stressed the need for an national halal assurance
access to international (independent, reliable and framework; developing

specialised halal industrial
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Says Muktadir

Commerce Minister

Khandakar Abdul Muktadir

on Wednesday stressed the

need for reducing its reliance

on traditional export

products and explore

emerging sectors, particularly
by developing a strong and
internationally competitive
halal ecosystem based on the
experience of ASEAN

countries, reports UNB.

He made the call while
addressing a seminar titled
"Halal Ecosystem in the
ASEAN Region: Prospects for
Bangladesh," organised by

the Bangladesh Institute of
International and Strategic
Studies (BIISS).

The minister said the halal
economy can no longer be
viewed as being limited to
food and beverages.
It has evolved,into a broad
global economicsystem ™
covering food, -
pharmaceuticals, cosmetics,
modest fashion, tourism,
logistics, technology,
finance and international

- certification, he said.

"We must first enhance our
domestic production
capacity to increase exports.
This requires both local and
foreign investment, as well
{oreign investment, as well
&S ensunng 9sare ang
ettractive environment for

| investors," he said.

Muktadir said preferential
access tointernational
markets is one of the key
ccncitions for attracting
Investment, :
- He said the government is

ISEEPAGE 7COL 4

IFROM PAGE 8 COL 5
working to sign free trade
agreements (FTAs),
preferential trade
agreements (PTAs) and
economic partnership
agreements (EPAs) with
different countries to retain
Bangladesh's export
advantages after its
graduationfrom the least
developed country (LDC)
category. )
He stressed the neéd for an
independent, reliable and
iinternationally recognised
halal certification system to
tap the growing global halal
market,
Such a system would increase
international confidence in
Bangladeshi products and
help the country enter new
markets, he said.
Speakers at the seminar said
Bangladesh's export sector
has long been heavily
dependent on the readymade
garmentindustry.
To remain competitive in the
changing global trading
environment, the country
needs to diversify both its
products and markets, with
the halal economy offering
significant potential,

——

They stressed that

Bangladesh needs an
integrated system covering
production, quality control
and certification to enter the
global halal market.
Participants highlighted
Malaysia's halal ecosystem
as a useful model for
Bangladesh,

Speakers said Bangladesh
has a large domestic market
and strong capabilities in

~ agriculture, food processing,

pharmaceuticals, leather and
garments.

These strengths could help
the country become an
important partner in the
global halal supply chain.

The seminar identified five
strategic priorities for SR
making Bangladesh's halal
sector globally competitive:
establishing an
internationally recognised
national halal assurance
framework; developing
specialised halal industrial
clusters with modern
laboratories and logistics
facilities; upgrading existing
industries to international
standards; involving small -
and medium enterprises,
researchers and young
entrepreneurs; and
establishing a "Bangladesh
Halal" brand globally

through economic

diplomacy.

BIISS Director General Maj
Gen A S M Ridwanur Rahman
delivered the welcome
address, while BIISS Research -
Director Dr Mahfuz Kabir
presented the keynote paper,
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New policy planned to boost
SME part1c1pat10n in exports

The policy decision was made at
a meeting between Prime Minister‘
Tarique Rahman and private sector
entrepreneurs organised by Bida at |
the Prime Minister's Omce in Teigaon .

SME - BANGLADESH

New policy aims at

JAHIR RAYHAN
The government has taken an ini-

boosting SMEs 'S
Connect SMEs with large exporters

man Rochi told The Business Stand-
ard that a large number of the coun- |
try’s small and medium entrepreneurs
remain outside the export market.
“The government wants to directly
connect their products with exports.
An initiative will be taken to deter-

tiative to directly integrate small and yesterday.
medium enterprises (SMEs) into the Help SMEs enter Bida Executive Member and Head
country’s export system as part of a international markets of Business Development Nahian Rah-

strategy to diversify exports. A com-
mittee will be formed to draft the nec-
essary policy, with the Bangladesh
Investmént Development Authority
(Bida) coordinating the process.

‘The government aims to con-
nect SME entrepreneurs with large

Provide policy &
tariff support

Strengthen export
readiness and compliance

exporting companies, creating op-
portunities for them to enter inter-
national markets while helping raise
the country’s annual export earn-
ings to $100 billion by 2030. Officials
hope the initiative will create new
opportunities for SME entrepreneurs

—e mine how SME products can reach
» Export target: $100b by 2030

SME contribution to Bangladesh'’s
economy: 30%

B Large number of SMEs autsude export market

international markets through coordi-
nation with major exporters,” he said.
He said the government would
also work to strengthen the capacity
of SME entrepreneurs.
“Based on guarantees from the

principal exporting companies, the
relevant SME firms will be provided
with necessary policy support, in-
cluding tariff benefits, so that they
can also access the facilities provid-

to access global markets.

According to Bida sources, Com-
merce Minister Khandaker Abdul
Muktadir, Prime Minister’s Adviser
for Economic and Planning Affairs Dr

- Only 9% CMSMEs recewe d:rect bank loans

- 14% access finance throug_h MFis
- 71% has no access to formal credit

Rashed Al Mahmud Titumir, and Bida
Executive Chairman Ashik Chowd-
hury will be members of the proposed
committee.

I . LA LS LT T T ¥ P

prepare a draft policy. The target is to pre-

pare the draft within the next two months.

‘A meeting between Prime Minister Tarique
'Rahman and private sector entrepreneurs is

expected to take place within another two to
three months, where the draft policy will be
discussed and finalised.

According to Bida sources, most SME
entrepreneurs cannot directly enter export
markets because of limitations in capital,

‘technology and capacity, as well as diffi-

culties in accessing finance. As a result, al-
wmanysw.sarepartofthesupply
chains of major exporters, they do not re-
ceive the full benefits of international mar-

B SME Foundatmn welcomes the initiative )
> A committee to draft necessary pohc_y :

kets. Against this backdrop, the government
has decided in principle to bring SMEs into

the direct export system based on guaran-

tees from principal exporting companies.

The initiative has been welcomed by the
SME Foundation.

Mohammad Jahangir Hossain, general
manager of the SME Foundation, told TBS
that the government’s initiative to increase
exports is positive.

“It will give small entrepreneurs an oppor-
tunity to connect directly with foreign import-
asamipotmhalbuyers.AlﬂnxshsmmM
plodudsareammﬂya:pmmmaghlmge
companies, small entrepreneurs do not receive
proper recognition or valuation,” he said. He

ed by the government,” he said.
After the committee is formed,

meetings will be held with relevant =

stakeholders to I SEE PAGE4COL 1

?
i
%

aronmdao%toBangladeﬂmemmy

According to the SME Foundation, only
9% of CMSME entrepreneurs currently re-
ceive direct bank loans, while another 14%
access financing through microfinance insti-
tutions. 'Iheremainhlgn%hawnoam
to formal credit.
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_ Banglade

sh showcasing

jute, leather and
lifestyle products
at Brazil expo™

TRADE - BANGLADESH

TBS REPORT

Bangladesh is showcasing jute
goods, leather products, home
décor and other lifestyle items at
Home Show Brazil 2026 as part of

- . efforts to expand the country’s

export market in South America.

The three-day exhibition be-
gan on Tuesday at the Distrito
Anhembi venue in Sdo Paulo,
Brazil, and will continue until to-
/day. Bangladesh is participating
with financial support from the
Export Promotion Bureau and
under the management of the

Embassy of Bangladesh in Bra-
silia, according to a press release.
Home Show Brazil is one of
South America’s largest exhibi-
tions of home and lifestyle prod-
ucts. Four Bangladeshi compa-
nies are displaying their products
across five booths at the event.
The participating companies
are Jihan Plastic Industries, Ma-
dar Tannery, Rainbow Jute and
Classical Handmade Products.
At another booth, the Export
Promotion Butreau and the Em-

‘bassy of Bangladesh in Brazil

are displaying brochures, leaf-
lets and publications featuring
Bangladesh’s IsEEpaGE6COL2

CON7INUED FROM PAGE 3

exportable products. Documentaries promoting the country’s
export sectopr?:realsobeingscreened. The participating Bang-
ladeshi companies are showcasing jute goods, bags, leather
products, natural-fibre baskets, home décor items, bamboo
products, terracotta and clay products, and nakshi kantha.
Prospective buyers visited the Banglgdeshi stalls and
praised the quality of the products o display. They also
expressed interest in purchasing Bangladeshi g.oods.
Bangladesh’s participation in the exhibition is expected
to create opportunities to promote and markgt the _c°‘mt'?’5‘,
home décor and lifestyle products across Latin America. #
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