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Tareq Rafi Bhuiyan

JAGARAN CHAKMA

The Economic Partnership Agreement
(EPA) signed between Bangladesh and
Japan on February 6, in Tokyo is poised
to transform the trajectory of bilateral
trade between the two countries, said
Tareq Rafi Bhuiyan (Jun), president
of the Japan-Bangladesh Chamber of
Commerce and Industry (JBCCI).

In an interview with The Daily Star,
Bhuiyan described the agreement as
Bangladesh’s first comprehensive EPA
and a landmark shift from a unilateral
preference-based arrangement to a
structured, rules-based bilateral trade
framework. ' :

“This is not just about tariff cuts,”
he said. “It institutionalises our trade
relationship with Japan. It provides
predictability, transparency and le
certainty — all of which are essential for
sustainable trade growth.”
~ He said Japan has long been one
of Bangladesh’s key trading partners,
particularly as a destination for ready-
made garments (RMG) and textile
products.

However, he said with Bangladesh
set to graduate from least developed
country (LDC) status in the near future,

15 MAR 2026
The Daily Star

EPA set to redefine
Bangladesh-Japan
trade landscape

sanitary and phytosanitary measures,
intellectual property and digital trade
— all of which reduce non-tariff barriers
and enhance transparency.

“Many exporters struggle not just
with tariffs but with complex procedures
and compliance requirements,” he
said. “Clearer rules and improved
cooperation between = customs
authorities will lower transaction costs
and reduce uncertainty.”

He believes that sectors such as
agro-processing,  leather goods,
light engineering products, plastics

TAKEAWAYS FROM INTERVIEW
Trade framework

y EPA shifts Bangladesh-
’ Japan trade to a rules-
~ based partnership

Trade diversification
New export scope for

agro-processing, plastics
and light engineering

Leather and
footwear mav _

Beal brings ability
and legal certainty to
bilateral trade

Says Tareq Rafi Bhuiyan, president of bilateral business chamber

“It allows to liberalise
gradually while giving domestic industries
time to adjust,” he said. “At the same
time, access to high-quality Japanese
machinery and intermediate goods will

our industrial capacity.”

He noted that improved access to

advanced machinery and components

can raise productivity in Bangladesh’s
manufacturing sector, which in turn

enhances export competitiveness in

third-country markets.
“In bilateral trade, imports are not
necessarily a threat. Strategic imports —

More than 7,300 Bangladeshi
- access or reduced tariffs

medium enterprises (SMEs) must be
prepared to take advantage of the EPA’s
opportunities.

Export-oriented SMEs in garments
are already integrated into global value
chains, but other sectors may require
capacity building.

“Compliance with rules of origin and
technical standards will be crucial,” he
said. “Government agencies and business
associations must work together to
ensure that exporters understand and
utilise the agreement effectively.”

He also pointed to the importance

v

®

EPA shields exporters g
| -16% tariffs

after LDC groduation

Imp and industry

Japan gains preferential
access for over 1,000
products in Bangladesh

Japanese machinery
imports could boost

fmrds inkriod mrac ek
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In an interview with The Daily Star,
Bhuiyan described the agreement as
Bangladesh’s first comprehensive EPA
and a landmark shift from a unilateral
preference-based arrangement to a
structured, rules-based bilateral trade
framework. :

“This is not just about tariff cuts,”
he said. “It institutionalises our trade
relationship with Japan. It provides
predictability, transparency and legal
certainty — all of which are essential for
sustainable trade growth.”

_ He said Japan has long been one
of Bangladesh’s key trading partners,
particularly as a destination for ready-
made garments (RMG) and textile
products.

" However, he said with Bangladesh
set to graduate from least developed
country (LDC) status in the near future,
concerns had emerged over the possible
erosion of preferential market access.

He said under the existing
Generalized System of Preferences (GSP)
schemes, Bangladeshi exports enjoy
duty-free or preferential treatment.
_ After graduation, those benefits would
no longer automatically apply.

“Without the EPA, our exporters,
especially in garments, could have faced
tariffs of 8 percent to 15 percent or more
in the Japanese market,” Bhuiyan said.
“That would have significantly affected
* our price competitiveness.”

He noted that the EPA secures duty-
free. or reduced-tariff access for more
than 7,300 Bangladeshi products,
including RMG, textiles and a wide range
of manufactured goods. This ensures
continuity in market access and shields
exporters from sudden tariff shocks.

“For our bilateral trade, this
continuity is critical. It means buyers
in Japan can continue sourcing from
Bangladesh without disruption, and
our exporters can plan long-term
investments with confidence,” headded.

While garments dominate
Bangladesh’s exports to Japan, Bhuiyan
said the EPA opens opportunities 10
diversify the trade basket.

The agreement includes provisions
on customs facilitation, standards,

Tl T e . g o

.and reduce uncertainty.”

He believes that sectors such as
agro-processing, leather goods,
light engineering products, plastics

TAKEAWAYS FROM INTER\{IEW
Trade framework "

EPA shifts Bangladesh-

based partnership
Trade diversification
New export scope for

agro-processing, plastics
and light engineering

Leather and
footwear may
face limited initial
duty benefits

and specialised manufacturing can

gradually expand their presence
in Japan if supported by quality
improvements .and compliance Wi
Japanese standards.

However, he acknowledged that
some leather and footwear products
may not receive full duty benefits under
the initial framework, which could
create competitive pressure in certain
segments,

“Industry stakeholders have raised
concerns, particularly in leather. While
the overall agreement is positive,
sectors that do not receive immediate
duty-free access will need to focus
more on quality, branding and niche
positioning,” he said.

On the import side, the EPA
grants Japan preferential access 1O
Bangladesh’s  expanding domestic
market for more than 1,000 products,
including steel, machinery, auto parts
and electronics. Some tariff reductions
will be phased in over periods extending

. up to 18 years.

Bhuiyan described the phased
approach as balanced and pragmatig

Deal brings predictability
certainty to

Ay

enhances €XpOrt CULILPTULVLLILGS, sas

‘third-country markets.

“In bilateral trade, imports are not
necessarily a threat. Strategic imports —

 More tt

especially capital goods and technology

— can support export expansion,” he
said.

Bhuiyan emphasised that the EPA has
broader implications for supply chain
integration between the two countries.

Japan is actively seeking to diversify
and strengthen its supply chains in Asia.
Bangladesh, with its competitive labour
force, growing industrial zones and
strategic location, can position itself as
a reliable partner.

“The agreement reduces trade risks

by establishing clear dispute settlement
mechanismsand regulatory transparency,”
he said. “This gives Japanese firms greater
confidence in sourcing from and investing
in Bangladesh.”
He added that improved customs
cooperation and streamlined
procedures will reduce delays and
enhance reliability — a key factor in
modern supply chains.  »

“As supply chains become more
integrated, bilateral trade will not
only grow in volume but also in
sophistication,” he said.

_ Bhuiyan stressed that small and

ensure that exporters understand and
utilise the agreement effectively.”
He also pointed to the importance

L-ffs'

from 8-15% tariffs.
Imports and industry

b | Jopan gains preferential
\ access for over 1,000
| products in Bangladesh

Japanese machinery
- imports could boost
industrial productivity

nvestment

g

of upgrading logistics infrastructure,
including ports and cold chain facilities,
to support higher trade volumes.

“Trade agreements create
opportunities, but implementation
determines the outcome,” he added,

While the EPA may not result in an
immediate surge in trade volumes,
Bhuiyan expressed confidence that it
will generate steady and sustainable
growth in bilateral trade over the
medium to long term.

“This agreement marks a transition
from a unilateral preference system (o
a mutually negotiated partnership,” he
said. “It creates stability for our exports
and enables structured expansion of
trade in both directions.”

He emphasised that the success
of the EPA will depend on proactive
implementation, regulatory
strengthening and private  seclor
engagement in both countries.

“The is now in place”
Bhuiyan said. “If we utilise it effectively,

-Japan bilateral trade can
expand in volume, diversifyin composition
and deepen in value addition.”

2
1
|
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Bangladeshi

garments

fetch over 10% higher
prices in EU than US

Finds RAPID study

STAR BUSINESS REPORT
Bangladeshi apparels are fetching over
10 percent higher prices in European
markets on average compared to
the United States, even for similar
products, according to a recent study
by the Research and Policy Integration
for Development (RAPID).

The study, unveiled yesterday by
the local think tank in Dhaka, links
the price gap to differences in tariff
structures and trade preferences, with
exporters benefiting from lower tariffs
in Europe while facing higher barriers
in the US.

RAPID said the research was based
on transaction data from nearly 3,000
exporting firms collected by the customs
department of the National Board of
Revenue between 2010 and 2023.

It found that about 45 percent of
these garment factories export to both
the US and EU markets. For major

products, prices in the EU consistently
exceed those in the US,

On average, leadi exporters fetch
5-18 percenthigherpricesin the EUthan
the US for major 10 apparel products, it
states. T-shirts, for instance, earn 20-
27 percent higher prices in Germany
than in the US, while trousers fetch 9-15
percent more.

Presenting the findings, Jillur
Rahman, deputy director at RAPID
and lecturer in development studies
at Dhaka University, said, “The
gap remains significant even after
accounting for product type, firm size,
and technological intensity.”

He also highlighted differences in
pricing strategies across preferential
and non-preferential markets,

“High US tariffs compel exporters
to absorb a significant share of the
tax burden within their own margins
lo remain competitive at the border,”
Rahman noted, :

. ‘The " findings are
particularly important as
Bangladesh prepares to
graduate - from the least
developed country (LDC)
category,” he added.

Currently, duty-
free access to the EU
helps exporters secure
better prices. But once
Bangladesh graduates,
some of these trade
. preférences may gradually
erode, he said.

“The  industry  will
need . to strengthen
competitiveness by

improving product quality,
diversifying into higher-
value apparel segments and
enhancing technological
capabilities,” he noted.
Without such upgrades,
he said exporters may
face
on prices and margins
in global markets,
especially in destinations
where Bangladesh lacks
preferential trade access,
. Abdur Rahim Khan,
additional secretary of the
. Ministry of Commerce,
said in the past 50 years,
the country has failed to

growing  pressure

-a high-price brand. This

develop alternative markets
or  product competition,
and now needed export-
driven investment |

“If "we gradudte from
LDC  status  without
proper preparation and
preferential market access,

" it will deal 3 major blow

to " both the country's

economy - and  social
structure,” he added.
Doulot Akter, Mala,

president of the Economic
Reporters Forum, added,
“The biggest problem of
our ready-made garments
industry is that we have put
all our.eggs in one basket.
Lack of diversification
in products and markets
makes us  vulnerable
whenever instability arises
in the US or European
markets.”

Md Hafizur Rahman,
adviser on '.trade policy
and trade facilitation at
the World Bank, said,
“Bangladesh needs - 1o
move from being a low-
cost or low-price brand to

will increase pricing power
and competitiveness in
international markets.”
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'EU market pays more for Bangladeshi
garments than US: RAPID study

FE REPORT

Bangladeshi-made major garment items fetch
higher prices in the European Union (EU) compared
to the US due to different pricing and margin
strategies based on preferential market access,
according to a study by Research and Policy
Integration for Development (RAPID).

"On average, firms obtain 5.0 per cent to 18 per
cent higher prices in the EU than in the US market
for top ten apparel products," said Jillur Rahman, a
lecturer at the Department of Development Studies
of Dhaka University.

Citing example, the academic, also deputy director
of RAPID, said exporters receive about 20-27 per
cent higher prices for T-shirts in Germany thanin
the US, while trousers command a 9.0-15 per cent
price premium in the German market.

He attributed the trend to a systematic price
differential between preferential (EU) and non-
preferential (US) markets, consistent with
destination-specific pricing behaviour.

While the EU provides duty-free access under the
Everything But Arms (EBA) initiative, the USA
applies Most Favored Nation (MFN) tariffs
averaging 12-15 per cent and offers no comparable
preference.

Mr Rahman presented the findings of the study
"Navigating Post-LDC Graduation: Firm-level
Evidence on Export Pricing Strategies in
Bangladesh's RMG Sector in Preferential vs Non-
Preferential Markets" at a consultation event held
on Saturday at the conference room of Department
of Development Studies at the University of Dhaka.
RAPID Executive Director Dr Muhammad Abu Eusuf
moderated the session. Among others, Additional
Secretary of the Ministry of Commerce Abdur
Rahim Khan, acting Dean of the Faculty of Social
Sciences at DU Dr Taiabur Rahman, Director General
of Export Promotion Bureau Md Ruhul Amin and
President of Economic Reporters' Forum Doulot
Akter Mala spoke.

Bangladeshi apparel exporters pursue markedly
different pricing strategies across preferential
and non-preferential markets, said Jillur
Rahman, adding that firms, on average, charge
more than 10 per cent lower prices in the US
market than in the EU.

@ Firms obtain 5-18 pc
higher prices in the EU
than in the US for top
apparel items

“© Firms exporting to both |

the EU and US generate
over 66 pc of
Bangladesh's apparel

“export value, though 43.4
pc of exporters serve only
the EU market

"High US tariffs compel exporters to absorba
significant share of the tax burden within their own
margins in order to remain price-competitive at the
border," he explained.

The findings also reveal incomplete exchange-rate
pass-through, with exporters absorbing about 55
per cent of currency depreciation when exporting to
the US, compared with around 40 per cent for the
EU suggesting that firms operating in the non-
preferential US market have stronger incentives to
retain exchange-rate gains in local-currency
margins rather than fully transmitting theminto
lower export prices.

Citing Bangladesh Customs data, the study
observes that 43.4 per cent of firms exported only
to the EU in 2023, while 11.8 per cent served the US
market exclusively, with the remaining 44.8 per
cent firms exporting to both destinations.
However, firms operating in both markets
accounted for more than 66 per cent of total

,apparel export value in 2023, indicating that most

export earnings are generated by firms with
simultaneous access to both markets.

Firm-level characteristics also play an important
role in shaping export pricing as the study found
that large firms charge about 30-35 per cent higher
prices than small and medium-sized exporters

across both EU and US markets, reflecting stronger
bargaining power, higher product quality, and
better access to lucrative buyers.
This advantage is even more pronounced in the US
market, compared to the EU market.
Firms exporting to a more diversified set of
destinations obtain relatively higher price
premiums--around 1.0 to 3.0 per cent intheEUand
5.0 to 8.0 per cent in the USA.
The results indicate that firms concentrated in
knitwear exports receive 10-13 per cent lower
prices, indicating relatively lower unit values for
knitwear products.
By contrast, technological intensity does not
significantly affect export prices, suggesting that it
mainly contributes to cost efficiency and export
volume expansion rather than price premiums.
Firm characteristics such as size, technology, or
export concentration do not appear to influence
firms' pricing-to-market responses to exchange-
rate changes.
The results further highlighted the role of product
diversification in shaping firms' pricing strategies
across destinations.
Single~-product exporters show no statistically
significant difference in pricing between the EU and
US markets, indicating limited ability to adjust
markups and have a greater tendency to behave as
price takers.
In contrast, multi-product firms possess greater
pricing flexibility allowing them to differentiate
prices across markets with different trading
conditions.
This distinction clearly separates more vulnerable
single-product exporters from more resilient
multi-product firm that can strategically manage
destination-specific pricing, according to the
findings. _
Speaking as the chief guest, Abdur Rahim Khan laid
stress on export-led investment to bring both
technology and investment.
Bangladesh is still largely dependent on cotton-
based garment items while the global scenerio is
reversed to non-cotton or manmade fibre-based
apparel. Over LDC graduation, he said Bangladesh
might get three years' extension to be graduated.,
Munni_fe@yahoo.com

|

|
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Bangladesh RMG exporters get 10% lower |
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prrces in US market than EU: Study

APPAREL - BANGLADESH

TBS REPORT

Bangladesh’s apparel exporters receive, on
average, about 10% lower pricesin the Unit-
ed States market than in the European Un-
jon, mainly due to the absence of duty-free
access in the US, according to a new study.

The study also finds that large export-
ing firms receive more than 30% higher
prices than small exporters in both mar-
kets, mainly due to stronger bargaining
power and product quality.

The researcn, conducted by the organi-
sation Research and Policy Integration for
Development (RAPID), analysed around 25
million export data entries from the Cus-
toms ASYCUDA World system covering the
period from 2010 t0 2023.

The findings were presented at a con-
sultation event held at the conference
room of the Department of Development
Studies in Dhaka yesterday.

“On average, firms charge more than
10% lower pnces in the US market than in

i > Bangladeshl RMG exporters get

r Lack of duty free access to US
_'_-__market ldentaﬁed as key reason

-10% lower pnces in US market
thanEU S e

the EU,” said Jillur Rahman, deputy direc-
tor of RAPID, while presenting the keynote.’

He also said that high tariffs force ex-
porters without preferential access to ab:
sorb a large portion of the tariff burden

within their own profit margins to remain
price-competitive at the border. '

“More favourable trade regimes may

support better price realisation at the firm
level,” he added.

According to the analysis of 10 apparel

products, . prices in the EU market were
found to be 5% to 18% hlgher than those
in the US market.

Citing an example, he said exporters re-

ceive around 20% to 27% higher prices for

T-shirts in Germany than in the US, while

= trousers fetch 9% to 15% higher prices in
~ the German market.
Bangladesh enjoys duty- free export ac-

cess to the EU market under the Everything
But Arms scheme.as a least developed
country. The EU also offers relatively flex-
ible rules of origin, including single-stage
transformation requirements for garments.

In contrast, Bangladeshi apparel exports

to the US face tariffs ranging from 12% to 15%.

About 66% of Bangladesh’s total ap-
parel exports are destined for the markets
of the 27 EU countries and the Us.

The report also :

finds that large firms set prices
30% to 35% higher than small and
medium-sized firms across both
the EU and US markets, largely
due to stronger bargaining power,
higher product quality, and access
to more lucrative buyers.

‘.‘Firm size is more strongly as-
sociated with price-setting advan-
tagesin the US than in the EU,” the
report noted. It also adds that firms
concentrated on knitwear apparel
exports receive 10% to 13% lower
average prices, suggesting relative-
Iy lower prices for knitwear items,

The programme was moderated
by Abu Eusuf, executive director of
RAPID. Among others who spoke
at the event were Abdur Rahim
Khan, additional secretary of the
commerce ministry; Taiabur Rah-
man, dean of the Faculty of Social
Sciences at Dhaka University; and
Doulot Akter Mala, president of the
Economic Reporters’ Forum. /
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NBR moves to ease raw material
sourcing for 1,100 non-bonded
RMG factories

REFORMING EXPORT BARRIERS FOR
NON-BONDED RMG FACTORIES

RMG - BANGLADESH

REYAD HOSSAIN

Exporters believe that the proposed

decision will mark a significant ~ » NBRset toallow . » Previously, only factories witha ' » Legal amendments !

step towards improvin g' ease | S ¢ non-bonded exportersto |  bonded warehouse licence could | are underway; ‘
) : | source raw materials, | access duty-free raw materials | formal orders :
of doing business = locally via back-to-back LCs |  from other bonded firms | expected shortly
‘N. S —— - e - - g

The National Board of Revenue is set to remove
restrictions preventing non-bonded exporters

WHAT THE CHANGE MEANS

from sourcing raw materials locally through back- : : : e ; _
§ck latiers of credit (LCs), @ Miove expected ® mtﬂ? Rg[t:i Llljnlts operatin@ e flehance on exp;en;lve Produtc;ig:
to ease exports and improve access to inputs for DUk ORERC LORNCeS - ‘openmarke t. §a8 it :ns.t '
hundreds of garment factories. : R et e purchases to be D lowered
NBR Chairman Abdur Rahman Khan confirmed o These factories contribute =~ reduced ) - o
to The Business Standard that the board is actively $6.5b in annual exports _ ‘ o
working to remove these barriers. g b N i i a4 m" mnmms
“We are working to remove existing barriers Theystiboelivellhoode s LACK BONDED LICENCES
preventing non-bonded exporters from sourcing ” . l‘ i T . .
raw materials from deemed export- about 7 lakh workers H » Strict requirements |
ers operating under bonded facili- | : K e AL Pl

Officials at the revenue au-
thority say an order on the
matter may be issued soon
after the necessary legal
changes are completed.

A senior official of
the NBR’s VAT division,
speaking on condition of -
anonymity, said a summa-
1y seeking approval from
the finance ministry has
already been prepared as
partof 1| SEEPAGE4COL1
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BondMngwﬂIpubli:shasepamteorderouﬂhﬁng
the conditions under which the facility will operate,
Ifimplemented, themasm'eisexpectedtoheneﬁt
more than 1,100 ready-made garment exporters
that currently Operate without bonded licences but
rely on locally sourced inputs for exports,

According to the Bangladesh Garment Man-
ufacturers and Exporters Association, these fac-
tories export garments worth around $6.5 billion
annually and employ nearly seven lakh workers,

to concemns about possible ijr-

regularities once the facility is allowed, the NBR
chairman said automation and integration of data
- Systems would help reduce misuse,

A long-slamﬂng bottleneck
Garment industry leaders have been lobbying the
NBR for several years to resolve the issue,

When asked why these complexities had not
been resolved Sooner, a senior official from the
NBR Customs Wing said, “[t is relatively straight-

to identify irregularities when bond-}-

breaches.

However, he said, detecting such issuies when
they supply raw materials to non-bonded instity-
tions is difficult under the Current system,

“This

sistedprimaxﬂyduetoalackofcapacitywi&ﬂn
Customs to detect these specific irregularities,”
After the ouster of the government led by
Sheikh HasinainAugust 2024, the BGMEA raised
ﬂlematteragain.lnaletter t to the NBR on 30
November 2024, theassociation warned that more

“The remaining factories are also losing capac-
ityand areon the verge of closure,” the letter read.,

Exporters believe that the proposed decision
will mark a significant Step towards improving the
ease of doirig business in Bangladesh,

Md Shehab Udduza Chowdhury, vice presi-

—

He said,
back in 2021, Multiple committees were formed
to solve the problem, Yet no progress was made,
Although the NBR took action after our letter n
months ago, the process eventually stalled,

“It was only during a meeting two weeks ago
that a final decision was reached.”

Shehab added, “The question remains: if this
could be resolved now, why did it take so long?
Action should also he taken against those respon-
sible for obstructing the Pprocess for so Jong.”

back-to-back I.Cs against their master LCs. How-
ever, factories without bonded licences are not
allowed to use this facility.

Exporterssaybanksoftenhmitatetcopensuch
LCs for non-bonded companies due to concerns
overpotenﬁallegalcomp ications with the NBR

As aresult, many small exporters are forced to
purchase raw materials and accessories in cash
from the local market, often at higher prices.

During export Pprocedures, customs authorities
frequently ask for proof that VAT has been paid
on those inputs. In addj lon, factories face further
complications during annyal VAT audits,

Consequently, non-bonded exporters often
Incur additional costs hoth in so materials
and in dealing with customs and VAT procedures,
leaving them at 3 competitive disadvantage,

RL Apparels Limited, a knitwear exporter
based in Badda in the capital, is one such compa-
ny struggling under the current system.

Its Managing Director Md Rokonuzzaman told
t]'Jisnewspaperthatbanksrefusetoopeu back-
to-back LCs due to the lack of permission under
existing rules,

“As a result, wehavetopurdwasemwmatai—
als and accessories from the open market in cash
at higher prices,” he said. “This increases our
costs, and we also face difficulties during export
clearance at ports and during VAT inspections,”

According to him, the factory’s workforce has
already fallen from 160 to about 100 workers due
to these challenges,

Rokonuzzaman noted that
ers and woven garments without bonded licences
face the most difficulties,

However, he said the removal of the Testriction
would significantly ease business operations for
such factories, '

Why exporters avoid bonded licences
Entrepreneurs Say obtaining a bonded ware-
house licence is often difficult for small and medi-
um-scale exporters, -

According to Rokonuzzaman, applicants must
meet several strict conditions, including maintain-
ing a specific warehouse size, having wide access
roads nearby and holding paid-up capital of at
least Tk crore,

often have to wait months Or even years after sub-
mitting their application,” he said. Beyond these
requirements, entrepreneurs haye

onymity, said he had once planned |
to apply for a bonded warehouse li-
cence but later learned that obtaining '
it would require paying around Tk3o
lakh in bribes at different stages, '

“If the bribe is paid, whether the
conditions are actually met becomes
less of a co ” he alleged. Ac- |
cording to NBR data, around 6,000
factories across sectors, including gar- |
ments and plastics, currently enjoy |
duty-free raw material sourcing under
the bonded warehouse facility.

tured goods. In the 202425 fiscal year,
total exports of manufactured goods
amounted to about $48 billion, with
more than 80% coming from the
ready-made garment sector.

Tackline i laritie
through automation
Officials said one of the key reasons
the government had Previously been
reluctant to extend this facility was
the risk that duty-free raw materials
might be diverted to ‘the domestic |
marketinsteadofbeingusedforex-
ports, which could result in revenue |
losses and create unfair competition |
for regular importers, |
However, NBR officials now be-
lieve the risk can be mitigated through |

¥

digital monitoring Systems. A senior official sul
several govemnment Processes have alieacly
moved online, including the e-VAT system arul
the Customs Bond Management System,

These systems will be integrated enabling data
sharing among customs, VAT authorities, banks
and other relevant institutions. :

“With online data sharing among the relevan
institutions, it will become easier to track whethe
non-bonded companies are purchasing raw mate

He added that such integration would signify
cantly reduce the chances of false export declar
tions or misuse of duty-free inputs, ,
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